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The criteria for selection is:

· The nominee should be a individual of national stature who had had positive substantial and lasting positive impact on the sales and marketing of new homes. 

· The nominee should be a marketing consultant, builder or developer who has significantly influenced the way we market and sell new homes in the industry. 

· The nominee should be an individual who will be remembered for his or her impact on history of marketing and sales systems for home builders. 

· Must be a member of NAHB 

· Must be present to receive the award 

· The nominee (or his or her company) may only win the award once
	Nominee Name.

	Company Name 

	Submitted by: 

	EMAIL 

	Phone


Materials for submission

1. Provide a brief biography of nominee 

2. Please name three of the most significant contributions the individual has made to the homebuilding industry related to sales and marketing of new homes.

3. Describe volunteer contribution made to the homebuilding industry

Examples – education/training, grooming of leadership etc.
And/or participation in Home Builders Association events, membership, leadership or councils.
4. Who or what do you contribute nominees successes in the homebuilding industry?

5. Letter of recommendation

Please provide up to 2 letters of recommendation supporting this nomination.

6. Print material, articles or other supportive materials 

You may provide up to 4 pages of materials that showcase the lasting impact of the nominee 
